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Introduction to Power & Infrastructure Sector

Utilities Infrastructure
Q3 2023 Spotlight

Engineering & Construction
Renewable Energy Environmental Services

✓ Water

✓ Energy

✓ Telecom

✓ Power

✓ Rail Transportation

✓ Bridge Services

✓ Road Maintenance

✓ Construction & Project 

Management

✓ General & Specialty 

Contracting

✓ Building Services

✓ Infrastructure Support

✓ Solar Contractor

✓ Wind Contractors

✓ EV Infrastructure

✓ Operations and 

Management

✓ Renewable Technology

✓ Battery Storage

✓ Waterproofing

✓ Remediation and 

Consulting

✓ Hazardous Waste / 

Industrial Cleaning

Select Power & Infrastructure Transactions
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Deal Volume, Agnostic of Buyer Type

2019 – Q3 2023 M&A Activity by Buyer Type

▪ Engineering and Construction (E&C) M&A transactions have 

increased from 67 in 2015 to 179 in 2022 U.S. Private Equity 

firms, referred to hereafter as, ‘Financial’ buyers, represent 

~56% of the M&A activity.

▪ Buyers have favored industry segments with long-term secular 

tailwinds such as ongoing federal funding support for the 

construction sector as well as future residential construction 

demand from the millennial generation. Furthermore, supply 

chains look to rebound from previous pandemic delay resulting 

in an increase in contractor profit and a decline in cost of 

materials.

▪ Q1 2023 / Q2 2023 deal volume relative to Q1 2022 / Q2 2022 

has been low due to rising borrowing costs and inflation.

Engineering & Construction M&A Market Activity

Overview

Founders’ Recent Power and Infrastructure M&A Deal Spotlight

▪ Founders is pleased to announce that certain principals 

of Founders Advisors advised Signature Utility Services 

(“Signature”) in its sale to Evolute Capital (“Evolute”).

▪ Signature is a privately-owned turnkey vegetation 

management service provider that utilizes both 

conventional and airborne methods for right-of-way 

trimming.  The Company provides construction 

services for the utility and railroad industry.

▪ “The Founders team did a phenomenal job guiding us 

through a process of finding a new home for Signature.  

With their expertise in our market, we knew that we 

could trust their judgement and guidance.”                         

- Signature CEO, Todd BurfordMarch 2023
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Deal Volume by Strategic Buyers

# of Acquisitions by Premier Strategic Buyers [1]

▪ Strategic buyers, also known as companies that acquire other 

companies, are leveraging durable balance sheets to acquire 

smaller companies. This strategy within the Infrastructure 

segment is growing in popularity, which is helping drive M&A 

activity in the segment.

▪ The last few years, strategic industry participants, such as 

Jacobs, STO Building Group, and MasTec are using M&A as a 

core component of their growth strategies as they look to 

expand reach in new geographies with both existing and new 

customers.

▪ According to earnings calls and channel checks, M&A 

continues to be at the forefront of management teams’ mind. 

Expectation is that M&A activity from strategic industry 

participants will continue.

Strategic Market Participants, Industry Outlook 
and M&A Trends

Overview

[1] Includes acquisitions from premier buyers displayed on page 6: Representative Buyer Landscape

Select Strategic Transactions
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PEG Deal Volume as a Percentage of Total Deals

Add-on Investments[1]

Add-ons are companies that PEGs will bolt-on to platform 

companies. Add-ons are generally smaller but will add 

accretive attributes to the Platform.

▪ Dating back to 2020, Financial buyers were about 44% of the 

transaction volume of E&C companies. Since 2015, the industry 

has seen growing interest from the buyer category as the revenue 

outlook for companies servicing the industry has become more 

predictable. 

▪ Financial buyers will buy larger, more established companies as 

“Platform” investments, and then bolt-on other complementary 

business lines as “Add-On” investments. The establishment of 

new Platform investments will help drive M&A volume for smaller 

companies offering attractive services or performing services in 

attractive geographies. Over the last 12-months, transaction 

volume for Financial buyers leaned towards add-on additions.

▪ Rising interest rates have an inverted relationship with PEG deal 

volume due to the impact that interest rates have on a PEG’s 

ability to finance transactions with debt, giving strategics an 

advantage.

Historical Prime Rate (2)

PEG Deal Volume as a Percentage of Total Deals

Private Equity (PEG) Market Participants, New 
Platforms and M&A Activity

Overview
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Select Financial Transactions
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Representative E&C Buyer Landscape

Founders Select Relationships

Founders’ Power & Infrastructure team has a select focus on E&C companies and, through a myriad of processes, has 

developed tenured relationships with some of the largest private equity platforms & public companies in the industry
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Engineering & Construction Public Companies

Valuation Trends

As the broader macroenvironment continues to improve, E&C public companies have followed suit and seen strong upticks in 

their EV/EBITDA ratios

EV / LTM EBITDA Multiple

Current Avg. Public 

Comp Multiple 

12.8x

EV / EBITDA 

3-Year Avg. 

10.3x EBITDA

3-Year CAGR

19%

Current Valuation 
Relative to 3-Year Avg.

124%

Infrastructure Public Company Ratios
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14.4x
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Founders has provided a free assessment to identify ways to prepare a business for a potential exit

Power & Infrastructure Assessment

Is My Company Exit Ready?
Identify Key Areas Maximize Your Company's Enterprise Value in a Sale 

Customized Assessment for 

E&C Companies

Actionable Advice to Help 

Maximize Value in a 

Transaction 

~100 Questions

25 Minutes to Complete

14-Page Report Provided 

With Actionable Insights 

Complimentary Coupon
Website: https://app.foundersib.com/auth/sign-up

Code: #MU52022 

https://app.foundersib.com/auth/sign-up
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Founders Advisors’ Industrials Team Recent Transactions

Experience Across a Wide Array of Sectors

▪ Advanced Manufacturing and Process Equipment

▪ Advanced Materials

▪ Automation and IIoT

▪ Connectors and Electronics

▪ Construction and Building Materials

▪ Facility and Industrial Services

▪ Plastics and Packaging

▪ Power and Infrastructure

▪ Specialty Distribution

▪ Test and Measurement

Founders Advisors’ Industrials Team

Gene Bazemore

Head of Industrials 

214.295.2652

ebazemore@foundersib.com

Dennis Coker

Managing Director

214.550.3552

dcoker@foundersib.com

John Sullivan

Managing Director

205.503.4010

jsullivan@foundersib.com

Evan Klisares

Director

205.503.4003

eklisares@foundersib.com

Miller Williams

Vice President

205.949.2004

mwilliams@foundersib.com

Jack Gutshall

Analyst

205.941.6831

jgutshall@foundersib.com

Cynthia Johnson

Practice Coordinator

205.949.2043

cjohnson@foundersib.com

Vaughn McCrary

Director

256.684.5295

vmccrary@foundersib.com

Karoline Johnson

Senior Analyst

205.423.2543 

kjohnson@foundersib.com

John Jenkins

Analyst

205.503.4019

jjenkins@foundersib.com

Katherine Davis

Vice President

205.761.7013

kdavis@foundersib.com

Brian Garcia

Analyst

205.503.4030

bgarcia@foundersib.com

Oliver Robinson

Analyst

205.503.4026

orobinson@foundersib.com

Collier Wilson

Analyst

205.271.2693

cwilson@foundersib.com

Peter Schwarz

Analyst

205.941.6829  

pschwarz@foundersib.com

Will Weathington

Analyst

205.848.6218

wweathington@foundersib.com
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2400 Fifth Avenue South, Suite 100 · Birmingham, AL 35233 · 205.949.2043

To provide securities-related services, certain principals of Founders Advisors, LLC are licensed with Founders M&A Advisory, LLC, member FINRA & SiPC. 

Founders M&A Advisory is a wholly owned subsidiary of Founders Advisors. Neither Founders M&A Advisory nor Founders Advisors provide investment advice.

BIRMINGHAM DALLAS
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http://finra.org/
http://sipc.org/
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